
 

Maximising B2B sales revenue stream

Every single sales professional understands the fact that it is not at all easy to make a B2B sale due to the fact that the
professional is actually dealing with other professionals. All sales are quite time consuming and do not offer the possibility
to create another side business venture or to take up another job.

In order to maximise B2B sales revenue stream, you need to work a lot. You have to always focus on the facts that are of
huge importance and you have to keep your eyes on the prize. If your goal is to gain as much as possible through B2B
sales, you have to consider the following highly important facts.

B2B sales are based on relationships

This is the very first thing that you have to understand. While for the business owner it is the business financial plan that is
the most important, for the sales person that wants to make B2B sales, the relationships that exist with other sales
representatives will help out the most.
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It is quite a shame to notice that many sales reps will just focus on a solo approach. When you team up with others, we
have alternative solutions that appear and that can drastically increase revenues while the current employer remains happy
as loyalty is maintained. Clients for B2B sales do have obstacles as they need sales to be done and they rely on the person
that does the sales. If there are really strong relationships established with other professionals in the industry, there is a
much wider customer solution base that becomes available.
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Let us think about an example. Let us say that you are a sales representative for a company that now has a lot of success
and that got many new clients. Unfortunately, because of the increase, the software that they use is running slowly and
upgrades are needed. You can recommend another sales rep that can promote software solutions. That would bring in
some sort of referral commission and every single part of the transaction will be happy. When that other sales rep needs
something similar to what your client offers, he will talk to you.

B2B referrals to increase sales

One of the best ways to maximize revenues when you work with B2B sales is to go for these referral options. They actually
bring in a lot of extra income without doing much extra work. The only real "work" that you do is network and look for other
reps. As you build your network and you see what they promote, you will have so many things that could be promoted as
services your clients could use now or in the future. For instance, you could network with reps that offer interior
remodelling services, loans, tech services and so on.

Networking

Networking is not at all difficult. There are many networking meetups, lunches and events that take place. That is where you
can find many prospective referrals in various industries. Just keep your eyes open and make a good list of the options
you could promote in the future.

ABOUT BORIS DZHINGAROV

Boris Dzhingarov graduated UNWE with a major in marketing. He is the CEO of ESBO ltd brand mentioning agency. He writes for several online sites such as Tech.co, Semrush.com,
Tweakyourbiz.com, Socialnomics.net. Boris is the founder of MonetaryLibrary.com and cryptoext.com.
Pinterest: How it works as a spot for boosting leads - 9 Nov 2015
Recruitment vs training - Do you really need to hire more people? - 7 Oct 2015
Business-to-business tips for using social media - 30 Sep 2015
Simple growth hacking tools that B2B marketers can use right now - 23 Sep 2015
Maximising B2B sales revenue stream - 16 Sep 2015

View my profile and articles...

 
For more, visit: https://www.bizcommunity.com

http://hrweb.berkeley.edu/learning/career-development/career-management/relationship-building/networking
http://www.esbo.ltd/
http://www.monetarylibrary.com/
http://www.cryptoext.com/
https://www.bizcommunity.com/Article/196/669/137006.html
https://www.bizcommunity.com/Article/224/22/135543.html
https://www.bizcommunity.com/Article/224/669/135200.html
https://www.bizcommunity.com/Article/224/423/134951.html
https://www.bizcommunity.com/Article/224/20/134680.html
https://www.bizcommunity.com/Profile/BorisDzhingarov

	Maximising B2B sales revenue stream
	B2B sales are based on relationships
	Networking
	ABOUT BORIS DZHINGAROV


